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GERMAN

Germani Jewedery hos been estobished
as an ltalian brond in Ausfralia since 1985,
i became o household name for fine
jewellery when it became an exclusive
sponsor for the nafional TV show, Sale Of
The Cenfury' from | 988 to 2001.

Germoni's  extensive  experience  in
creating distinctive, cosmopclitan, vnique
and exquiste jewellery 5 evident as he
wios awarded the prestigious Diomond De
Beers Awaords, designed and manufac
tured fine jewellery for the Soudi Royal
Family, Gueen Noor of Jordan, the Duke &
Duchess Of Wellinglon, Elizobeth Tavior,
Princess Diana and ofther wel known
intemational dignitaries around the word;
thus gaining him infemcticnal recognition.

Germoni houses a huge range of quality,
colowed gemstones and loose diomonds
souwrced from Belgium, Switzerand and the
Far Ecst, Customers can enjoy the lueury of
purchasing directly from fhe wholescler
and having the jewellery made in-house.
Eoch design s iterafively resarked until it
fits the customer perfectly.

Prices ore exiremely competitive due to
the magnitude of Gemani's operation.
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We're definitely living in difficdt and unprecedented times! The
whole world has dromoticoly changed in just o few short weeks
- the mpact of COVID-1 hos been devastating an mamy busi-
nissas nchiding ours. { ﬁ h 4 T R T f : C (’-‘\ ﬁ P\ T
Thot said, we are shil optimistic about the fulwe of the wealth
bulding ond real estate industry ond we're all currently trying to
adopl to o completely new enviionment on the |:|'|.I I'ves bazesn
1p|'={'|ki1'|.g ko o number of business cuocioles and we've all
agreed thol in these times of crisis, we all need fo be reslient,
fleadble and united - we've ol agree as wel that this lockdown 15
a good fime for us to really sit down and plon for the future. Cne
thing is for sure - we will all bounce badk from this pandemic and
once we do, we e going to have one heck of o party] Right now,
a number of owesome things are in our pipeline: the launch of
industry mogozines such os Clobol Elite Oueen and Swimsult Eite
as wel o3 o number of mosive evenls sech o3 Sydney's Best
DCressed. Global Fashion Metwork, Elite Sucoess Summit, and Miss
Entreprencur. i Is crucial to keep in mind this is only a temporary
situation and we wil be back bigger ond better than belore. |
hope you all stoy healthy and we look forward to seeing you all
soon,

Mike IUQG“
Managing Director
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HOW TO RUN A FINANCIALLY STABLE

USINECSS

Inances is an utmost priority
but it’s also equally import
k about vour partners” and
se they're the ones backing up

13

or every business, which requires expertise in thorough
Bprenaeur can only see the real value if he makes use
ang-term growth by means of doing an initialive to trans-

Financial stability is very important. Without it, brands and businesses lack a solid foundation to cater their
business endeavours such as revolutionizing m:ducl lines, expanding storefronts geographically, or
creating new investments infe packaging and shipping for an enhanced customer experience. This &
wery frue to emernging businesses.

Emerging enfrepreneuwrs have a fough job in fransitioning pioneer funding resource info companies
having verified equity. If you're just starding up then you need to know that in order for your business to
prosper, you have fo change from you simpde selling idea info thinking about your whole business model
and looking into a tangiole financial plan.

Here are 3 tips for you on how to run a financially-stable business as a starling enfrepreneur:

1. Develop your Clear ¥ision and Path fo Profitability

As an entreprenaur, it's essential for you fo have shict principles when it comes to finance bacaouse it wil
govern youwr incoming os well as your outgoing spending. If you're planning to seek capital by means of
funding. there's a nead for you to demonstrate your anficipated RO too investors and add detol as to
where your expenditures will be going.

You should give an explanalion on how you decide to maonoge oll receivaobles ond cash, You should
exhibit o firm aond cleor vision on how you con become and remain positive in terms of cash flow,
“Building vour business™ i not encugh os a finoncial plan if there's already the involvement of venture
capital funding ond private equity.

2. Make use of Investors to Increase your Financial Viability

Thinking aboul yvour own finances is an utmost priodby for you a3 an entrepreneur bul it's also egually
important that you crfically think about your partners’ and investorn' success because thay're the ones
backing up your businass’ grawlh. IF's a sign of good partnenship if you're able te make decigons having
them in your mind. By helping your investors and partners, you're also given the chance 1o ask help as o
return of the favour,

3. Make Stable Hiring Decisions

Shortcomings are hard to admit but as a smort entrepreneur, self-owareness is your mark on focusing on
your busingess” financial future. Other successiul enfrepreneur's expertise and experiences are beast in
avoiding the waste of essential financial cpportunities. it will be very imprassive if you con better under-
stand leveraging finonces. Be smart in bringing in executives; better if they're already successful players
in the indusiry.

Running your business as an emerging enfrepreneur is not oll aboul money but the proper monageament
of your finances is an infegral key fo the long-term success of your business. It's good to make investments
and smartar in mu‘dng financial d&dﬁun&m advearlising spend, custemer acquisifion, costs. and strate-
gies for liquidation.
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HOW TO USE

<. SFAE YOS

MEDIA VISUALS TO

g it toegging p-enp!a who come fo
your event, ‘Ihis 'recl‘uituawimu:-ym reach the friends as well
as friends of fiends of your customers. Just by tagging people you
wiould've doubled your reach,

_ﬁqu‘.g_pMu.IJDNMHE



GLOBAL MILLION&IRE

e el
i ¥

- :
I'.".P'-'F-"*"-‘w” I

i 2P

Leverage the power of selfies
Whenever a person posis a selfie al an

I . the a55 gels
ity straight owoy. A g atedgy is to
create a selfie competfition. Tell your
customers fo elfie 5
with one of your produg nd they can
be in the unning to win o prize. OF they
taoke a selfie with your produc
that selfie on Focebook and In
that person ks indi y promoting your
brand to thelr fomily and friends which
s on untapped maorket

LCT, Your
patition  on your
person with the best

Promole check-ins to your consumers
via Facebook

in on
er of that
) O map pin-
oodnting his/her location. Thot B 5
friends will be able to see o pres
your company's Focebook
you have fo ensure thal you hove an
amazing profile phofo and you also
have to make sure thal your Focebook
page confains a lot of good photos
and detoded information aboul your
product,

FEATLES
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“Here’s what a loi of people don’i
realize: crossing over from a tepical
dav job to a full time business is noi

just a physical move - it requires a
complete change in vour state of
mind.”

leam from others who are already sitling at the fop. You don't
look af the person in foncy house and feel envious of whal that
person has, instead, find out who this person is and tell them
that you admire what they hove achieved and want fo leam
from them = wsually that successful entrepreneur would agree
o gove some fips. Entrepranauns undarstand the notion of pro-
fusion. They know whal it takes 1o gel 1o the lop and most ol
ihem are mone than hoppy to take the Bime 1o help someone
et o the fop as well,

3. You have to think BIG

As Donald Trump would say, I vou are going to be thinking
armywory, you might as well be thinking big,” 1's true, if you are
thinking small fime then you'll obways be smaoll, f you con't
gven think of doing something big then you will never do
anything big in life, There is no cost in dreaming 5o you might
o5 well dream big.
As an enfrepreneur you hove to realize thot that the rood to
eventual prosperty ond success con be g very long and fough
one. Many pecple ston with big goak but then the moment they
nun inbo some unespeched hiccups, they get disrocted and they
Iose sight of ther gook. Keep n mind thal you abwvays have 1o
focus on the ullimale vision. In saying that, you ako have 1o be
differant from the rast of the pock = yvou have 1o think outside the
Sopcne and Ined nessy and e wions 1o B8 maks money and
B successiul, You abwdyt hiove 10 2y 10 yoursall, "How can |
rmiake fhis betlary How Son | Be ungueas How Son | do ths in a
mich Bigger woy's'

A wpical nine-to-fveg [0 employes only focusies on he task
provicied 1o tham by their bass, they iolow whot most people are
doing 50 they are nol ysed 10 locking of the bigger pachre
becouse that vision is for someone else to womy about, Binging
this imited mindset over to the enfreprenaunal world & dongerous
becowe it can resiroin your creafivity and hold bock your abilty
o cope with and sobvie the many challenges that will come your
wiay, When you think cutside the square, you also create things
that make you move above the rest of the pock.

If you curently hove o business and you haven't mode much
money yet, that ks okay. As long as you keep your eve on fhe
prize, focus on the bigger piclure, build your brond, and
network with the right people then kater on you will reap the
reworcls, You also have o be HUNGEY for success. Hungry
poaple are molivoled people, if you are curendly sofisfied
with whal you're eaming then whal will motvale you 10 be
wadlihy and succassiuld To get 1o the top you shoubd abwons
set a higher goal for yoursall,

GLOBAL MILLIONAIRE
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10 REASONS ENTREPRENEURS FAIL TO

SAC |
PONoORS

Most entrepreneurs that seek sponsorships have worthwhile projects and great intentions:
however, in majority of the cases, the individuals seeking sponsorship let down themselves
and their businesses through an ineffective approach.

Let's foce it; selling sponsorship 1o a potential client is not an eosy task becouse g lof
of small businesses these days don't really hove o morketing budget,

In a nutshel, getfting sponsors boils down 1o two things: offering something of volue
ond buiding ropport. 30 what are some crucial mistokes g lot of entreprenaur moke
when it comes 1o seling sponsorship? Reod on and find out,

1. Not contacting the right person

It's quite obwious that if you want to sell sponsoship to o company you need to find
ihe right person to talk to - the decision-maker, Think about if, why would you bother
pitching your offer to the receptionst when fhot person wouldn't know what to do
with your proposal#?

If you're pitching your idea to o company, you need to reach out to the heod of the
marketing depariment or possibly even the brand monager. Approaching the CEO or
maonaging director directly may nof be the best idea either because most of the fime
those guys are extremely busy.

2. Antagonizing Folential Sponsors

A lot of enfrepreneurs think thal anfogonizing is an exceallent way 1o seal the deal with
a polential sponsor,

WROMNG. Don't ever creale a sense of urgency if there's no sense of urgency.

spitfing out g ine ke "Hi Tony, the sponsorship deal ' offering you i for a imited lime
only, if you dont fake it now | would have o give it 1o someone elte” s aon apic FAIL,

First of all, keep in mind that you're the one that needs thair business not the other
way araund. Secandly, if you're talking to the CEO or the markeling monager, you
have to assume that this person is smart 50 theyll probably end up Iﬂughhg Eri

yvour bullying toctics.

Just be courtecus when you're presenting your pitch, building rapport and lasting
relaticnship o a long a way.

SLOBAL MILLIONAIRE F",
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Il vou want (o secure high-end sponsors. then vou need a decent looking
website and topnoteh looking marketing materials - it's as simple as that

The more professiona

3. Allowing the Polential Sponsor to diclate the price

Most entreprenaurs and marketing managers ane Yery
savyy when it comes o gelting value for their moneay.
They want fo milk any deal as much as they can for as
o as they possibly can, Don't let a savvy CED falk vou
into lowering down your offer 1o the point that the offer
5 just plain rdiculous. IS quite fine o negotiate and
give a bit of a discount, but you nead o put your faot
down al some point otherwise if the word gels around,
ather businassas would want 1o get the samea deaal from
you which could be very bad for business. Try and price
your packages above your actual price as well 50 that
you have room for negotiations and to give potenticl
sponsors  the ilusion that you're offering o huge
discount,

4. Pricing your offer too Low

If youw're pricing your offer a lof lower than what it costs
ta maintain your business, then it's either you're on
crack, or you're living in lo-la land. If you're spending
£20.000 for your event, it's pretty silly fo start selling spon-
sorship spoce for o measly £100. Do your maths. Sort out
your budget first before you start negotiating with other
businesses. Hoving a clear indication of your expenses
goes a long way.

5. Falling to give potential sponsors sufficient me

Sefting deadlines are always smart, but yvou need fo
toke Into account that the bigger the company Is, the
harder it is o request sponsarship and funding as the
maney has to go through a lot of channels. Corporate
sponsors usually taoke time to get the funding sorted and
are fraditionally quite delayed with payment because
the funding has to go through a ot of hands and
approvals. Make sure you allocate encugh time for your
Lpansors o come up with the maney and be courtedaus
when you're chasing payment. Mo one likes 1o deal with
somedne who sounds siraight oul of a dabil callecting
agency.

&, Mot offering long-term contracts

QOffering just o one-off sponsorship for your blog or
website is not the woy 1o go. Why secure g one-fime
sponsorship when you can secure residugl income for
the next 2 to 3 years? When you storl designing youwr
sponsorship pockages, fry fo come up with o one-yeor
ond even two or three-yeor contracts. This is o guoran-
tee that there's going to be funding for your website in
the next two to three years.

7. Giving up
Did o potential sponsor just shut you down? Don't fref; it

hoppens to the best of us. Don't bum any bridges
though; theres no horm in coling your confact again

GLOBAL MILLIONA&IRE

vou look. the more they I trust vou with their monevy.

and touching base - maybe teling them loter that you
have a greol deal they might be interesied in? You
never know what can happen. Just moke sure you give
plenty of fime in between these requests. Don't be that
peason who still follows up every weaek even though the
business head has already said no. You'll sound like one
ol those annoying lead generation telemarketerns who
keap colling until you give in.

8. Hot doing your research

The dumbest thing you can ever do when you'ré
pitching something to a prospective chend is nod
researching them, How can you try 1o pitch something
to a potential sponsor when you don't even know whaf
their business is all about?? | recommend going through
their website ond social medio poges ond leaming
more aboul their business

Who's their target maorket? Is their website or social
medio poges locking anything? How con you improve
their website and their business? What value can you
provide this business fo get them to sign with you? You
need fo study o business thoroughly ond toilor o
package that'll suit thelr needs. You can point oul
whaot's lacking in their business and offer an aclionable
solution. Maovbe their weabsite 15 not oplimized? Maoybe
no one B managing their social media pages properly?
You need fto explain fo the potential sponsor why they
need your business and what value you can provide.

9. lame marketing materials

Another stupid thing you can do is approach a polen-
fial client with a dumbass looking proposal. Do you think
you can secure a deal with a marketing material that
locks like it was designed by a 10-vearold and has
grammar and spelling emars everywhera?®? O can you
reclly see your blog getling sponsors even thaugh it
laoks like it came straight out of the 50's%

Gat outta here! If you want to secure high-and
sponsors, then you need 0 decent locking website and
topnotch looking markefing materials - it's as simple o3
that, The more professional you look, the mare they'll
trust vou with their monsy,

10. Faolling fo discuss expechalions

Once you've signed o sponsor, it doesn't mean you con
drop the ball ond neglect them since theyre alrecdy on
board,

Once you've signed them, you have to do everything in
your power to moke them feel Bke a VIP so that they end
up sponsoring your blog over and over again. Make sure
you keep the sponsor in the loop ond exceed their expec-
fafions. You don't want fo lose o significant sponsor just
becouse you foiled fo meet their expectations.

FEATURE
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THAT CAN SEND ANY ENTREPRENEUR BROKE

Ask any enfrepreneurship expert and they would tell you that the core principle that dictates a bonk-
ruptcy is poor cash flow. Even if a business is in a lot of debt but follows a solid system of posifive cosh
flow, and a close monitoring of refums and payables, bankruptcy is 1ess likely to happen, If you are a
rockie enfreprenaur, you may want to watch out for seemingly simple things that can potentially hurt
your business, and lead o its insolvency,

Small, Unnecessary Purchases

30 you've just opened your business and you stort buying all these interior design occent pieces that
can't really promise an influx of customers. In some coses, some owners gel oo obsessed with “cheop”
buys not realizing that these small amounts pile up too, Think of the few hundred dollans spent on décaor
and g nice coffee foble thal could hove been used to pay your power bils, Remember, the goal is fo
have a fast return on your investment, so you may want to stop spending on unnecessary, inexpensive
buys becouse those “dscounted"” prices add up too.,

Hiring too Many Staff foo soon

The seccess of your business is extremely proporfionate to the amount of work that you putinio it At the
onset of your venture, try to minimize yvour expenses, including employes salary. If you con do oway
with just one or two helpers, then by all means, hire less. Most successful startups hove owners who went
throwgh sleepless nights. survived on home-cooked meals, ond some even had to be their own store's
painter, jonitor, and hondymaon. Salaries are part of overheod expenses and if you con cut cost on
overhead. you can direct your funds on better chonneb such as marketing ond lead creation. The lost
thing you want is fo overday your employees becouse you con'i afford to pay theirwoages any longer,

Foor Accounting

There is o0 misconceptfion thal small businesses do not need painsiaking cccounting work. You rose o
copiial, eam, and that's abbout it... Wrongl

The fact is, smaoll businesses need more accounting work in tracking how the money spent on rent,
stocks, supplies, ond contingencies compared fo big, stable corporations who already have a system
in place. Olher miscelloneous expenses should ako be ted and ilemized so you con check if you're
spending too much on minor things. This will olso help vou decide on expenses where you can cut
down and save. Ideally, your operational expenses should not exceed your overage daily or monitihly
income. If you lose sight of where your money is going, it moy be foo lote for you to realize that your
business is slowly losing money, and evenything can be gone at your own expense.

If vou're frugal ond prudent enough, you'll know the things thal deserve a chunk of your starfup
copital, ond those that can wail for later. Maintaining healthy cosh fliow con be tricky, and there WILL
akways be lean months where you're almost just break even. Regardless of these chollenges, resilience
and the ability to adopt and redesign your business strategies can draw the line between bankruptcy
and brand endurance.

[} -.-.-'-.f
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awt._,;r ) you mw},- Goc:g|e the words "how to make money online” you
- will most prob Ely get close to a milion search results on the topic.

rﬂum er is hardly surprising as more and more people find that
sociakmedia opens up ways to make some extra money or to even
make & Tiving.

GLOBAL MILLITNAIRE " GLOBAL MILLIONAIRE
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“The internet, and social media have given vou the opportunity to
make monev from vour business idea via social media and it's
prette much up to vou to do something about it.”

You probably spend o great deal of fime on social
meadia avery day 0 why nol moke monay while
vou're utng Facebook, Instagram of Twilters

Lat's face if; when vou fry to Google the words "how
to make money onling” you will most probably get
close to a malion search rasults on the lopic, That
number i hordly surprsing s mone and more paople
find that secial media opeans up ways fo make some
exira monay or 1o even make a living,

Many naysayers will dsagree but recent polls ond
trends hove shown the exoct opposite. Even just
locking of the numiber of active users on social media
can make your eyes pop oul, Facebook has over 2
Billign active wsers, Instagram has 800 millign active
wiars and Twitter has about 330 milion monthly active
wsars, Most people will say it is rsky to try to make
money onling but that 5 the very noture of any
business though —it's all risky,

Bottomline, the intfemet. ond social media hove
given you the opporiunity to moke money from your
business idea vio social media and it's pretty much
up to you to do something about it

Here arg a few ideas of how you con maximize social
media for vour monetary benefit,

1. Define your niche farget market

You need to give your business idea more specific
definition.

Brood strokes ore not useful when yvou're rving to
strategize for onling success. Your business idea has
to addrass a certain target markel or niche,

First off, you need 1o decide on vour larget audience
and be speacific,

This may seam like o moot point but one that 5 con-
stantly overlooked, The more specific yvour audience
the more impach you will have.

Secondly, define the product or service you are
alfeding to yvour cudience,

You may find that you will nead to structure your
offerng a bit more. For example, your business idea
may be o venlure into marketing, However, whal
type of marketing are you offering specifically?

Wil you be offering digital services, radifional mar-
keling or perhaps copywiiting?

Each type of marketing specks to o very different
torget market.

2. Figure oul your ultimate goal

It is vital for you to decide what you really want from

fhis axercise. Before vou subscribe to any social
platform of app you must know what it is you are
aiming for.

For example, do yvou want 1o use social media to
attract more traffic to vour website or blog, or do
yvou woand 1o become the next Instagram influ-
encary

Your godal will decide which strategy you'll eveniy-
ally employ. Once you have decided on the "why'
then commit it lo paper, This will help keap you an
frack if you are on the poth 10 succass,

3, Test your hypothesis

Every successful growth hacker and digital influ-
encer will tel you to test before hitting the throttle
at full filt,

Missing this crucial step will cause you to miss a few
vital insights.

For example, are you sure your target market i5 big
encugh for monetary gains?

Also, the problem you are tying to solve, s there
an actual morket for it?

And finally, does vour plon follow the precepts of
your origingl goal?

Testing ond vaolidating your idea is o very imporiani
next step.

Search Google Trends to view your niche market

Punch in your niche keywords and hit search and
a graph will pop up showing you the level of
interest in that topic over a specified fimea.

The graph should give you o good indication
regarding the interest level of your niche among
your targel audience.

Research any compelitors

Competitors are a good indicator of whether
fhere is a market for your busingss of not,

This should not be a negative factor a3 competi-
fion will highlight the demand for your product or
sarvice,

You can do g simple search on Amazon as book
sales will also give you o good indication of
demand.

A search on Udemy (on onfine learning platform)
will also highlight o demond especially when there
are loads of courses in your niche that are being
offered,

GLOBAL MILLIONAIRE
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"Social media relies on content to attraet vour audience. The tvpe
of platform vou choose will determine how vou deliver thait

content.

YouTube is the most popular video plofforms and if
pecple are viewing youwr niche content then there is
a clear demand. YouTube will cko reflect the
number of people viewing the content, this is o great
indicator of demand.

Instagram is the second most popular app and a
simple hashtag search will show you the number of
posts in your nicha. A big number of post s o good
indicator of demand.

Oncea you have succassfully validated your ideag, you
can go about monatizing the idea on social media.

4, Develop a content strategy
A content strategy & nol a marketing strategy,

social media relies on confent to attract your
audienca, The type of platform you chodse will
determing how you delver that content, For
epxampls, videos will work for YouTube and pholos wil
work for Instagrom bacause that's whal those two
secial media platicrmms cater for,

You need 1o research the content thot 6 already out
fhere to give you an idea of whot works and what
does not,

Dretermine what makes you differant from the rest,

Use this element to moke your content great. Fnding
out what your competitors ore doing and making it
better 5 one way of ensuing thal people are
atiracied to your posts. Be sure fo make it unique,

5. Monetize

Here are a few proven ideas of how to moke money
via sochol media

Alfillate marketing

People in the blogging world have known about affil-
iale markeling for a while now. It has steadily maode
its way info the mainsiream of social media market-
ing and monelizng.

Affiiote marketing nwolves o process where vou
promote other people's products or services for o
commission. You nead to have a blog to getinfo affil-
iate markeling and o long o3 people click on the link
you provide links to the Affiiate ate you'l be able to
SCOMe O Commission.

Affifate marketing & all aboult trust, if people rust you
onfing then theyl mosi lkely purchose whatever
you're pitching to them.

There are actually a lot of affiliate netwarks that you

can become a part of. but some of the best ones
out there are Amazon Associates, CJ Affiliate, and
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and ShareASale,

If you're thinking of posling offiliote links on
Facebook or Instagrom hoping thaolt someone
would click on i, you're living in a fantosy world
sparky. The bast and most effective way of pro-

moting affiiote products s through honest reviews.

If you've personally used o product and you
honastly like if, ond you alsa know that your follow-
ars can banefif from if, then write a review on your
blog and then share g link to the product, Tha
maore honast you are the more paople would frust
you and buy whatever you're promoting.

Just make sure thal you are not selecting products
that are unredated to your niche. You'd run the risk
of losing your followers trust, Don't forget to fall
vour followers about your affiliate partnerships os
well, frarsparency goes a long way with your fol-
|owiers,

Sponsored adverdising or blog posis

This method is actually more popular on Instagram
and nat in Blogging circles, This is wherg you will
gam a fee for publishing o post or promating @
product on your account, Brands themsalves will
pay you for the post os long as you haove g decent
following,

A number of Instagram influencers who have more
than 50,000 followers con easily eamn $1,000 per
post.

But if you've just started your Instagram cccount
and you don't have a lot of followers yet, you con
still maoke money onling, you just need to assure
potential sponsors thot you can offer them some-
thing of volue.

Why don't you offer an Instaogram shoutout post
and sweeten the deal by odding o blog review? If
you have a Twitter account or o YouTube accountd
you can also throw in a Twitter shoutout post or a
YouTube viog review. Thal should calch some-
one's attention.

Provide informational preducts

Products as information are gaining incredible
momeantum, Providing on audience with product
or service information i incredibly wcrative whan
dang correctly.

Every single person is always saarching anling for
information, For exomple, you can provide online
events, courses or abooks and you don't even
nead a website to hast this, you can just sl up

funnels using lond pages and email managemeant.

Keep in mind that quality is key to creating
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“In todav’s digital world anvone can make monev online or via
social media. The question is. how far are vou willing to do to make

it happen for vou?”

something people would want to pay o read.

Websites such as Gumrood, Selify ond Amazon's KDP
program can make it easy for you o sell your books
or videos as long as they can toke a small comimis-
skon.

Ofer a service

If you hove some sought=after skills, there will absorys
be someone wiling to pay for it. Use your skills aond
strengths o offer a service. For example. there is a
huge demand for sociol media markeling or free-
lance wiiting 50 you can try and tap that niche if you
have a bockground in it

Sell your photos online

If you're active on Facebook or Instagram and you
love taking photos you can fry selling your photos
orline, lust make swe you're aclive on these two
social media platforms and you're engaging with
your followers so that theyll buy whotever youre
salling.

You can also use websites such Snapwire, Mobile-
prints or Twenty20 if you want lo find buyers for your
photos. There's also the oplion of selling professional
photas to stock photo webdsites like Shutterstock or
lsleckphoio,

é. Focus on a few social medio platforms

It & st plain dumb o fry ond cover every single
sociol medio plotform ovailoble. Unless you hove
nothing befter to do then knock yourself out.

Instead, focus on a few sociol medio platforms ond
focus on those. Most people will focus on the top
three or five. You need to consider elements such as
vowr targel oudience, your conftent, ond what
platform will work best for you content.

When it comes fo social medio platforms, you are
spoilt for cholce becouse there’s st so many oul
thera.

7. Create a kickass profile online

Use your profile to attract cents and an cudience.

. Gaining followers is a golden ficket to validation of

idea.

To maoke your profile stand out, ensure your profile
photo B professionally done ond odd your chosen
keywords with your nome before you uplood it. Be
sure fo complete your profile. Do not leave any
blonks and the more information you con give out
onling the better.

Don't forget 1o odd a message of nole that wil
appeal to your target audience. Think of your profile
as your billboord. Make sure it Is unique and that it
highlights your unique seling point,

And most importanity, you need to tell youw
audience what 1o do so you need to insert a call fo
action statement.

8. Do not overlook your email list

An e st is ke freasure to any enfrepreneur. Suc-
cessful marketers will use email marketing o their
go-to marketing tool.

It is important fo stad compiling an email list from fhe
very starl, All you need 1o do is use a call 1o aclicn
asking online trafhic fo subschbe or sign up for a news-
letter or blog. There are plenty of platforms out there
thot make emol morkeling simple, such s
MailChimp o you need to start working on getting
those targetted emails,

In conclusion

In today's digital world anyone con moke money
online or via social media.

The guestion is, how far are you wiling fo go to moke
it happen for you® Are you wiling to put forth the
efford? Just lke any business venture, it needs careful
plonning and sirategy. Luckily, there are many fools
availoble online 1o help you formulole and execute
a clear path fo success,

The cne great thing about socicl media is that you
don't even need a website or a laplop, as you can
do all you need with a smartphone or any mobile
device. Long gone are the days where you need fo
be desk-bound fo start a business and make a profit
= welcome fo the fulurel

Don't forget to visit StarCeniral Web if you want more

fips and tricks when it comes to making money from
your website.
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Brianna Rooney was initially hired as a recruiter, a career she knew
nothing aboul, yet somehow she managed to thrive in it and even
anjoyed every second of if, Two years later, she came te a point wheara
she didn't feal that the company she worked for was doing her justice,
Eventually, she decided to walk oul of her job with no plon whatioewver
because she just knew she wanted to do beltter, mare quality work - and
that's how Techeaes was bom., Techees is a team of recruiters that collab-
arate well fogether and help connect companies and candidates,

We recently caught up with Brianna to talk about her company and
here's what went down:

Could you please tell cur readers a brief background about yourself and
how you started your business?

| am a bundle of energy. No coffee hos ever enfered my body unless
you count Dreyers coffee ice cream. | played soccer. swam the butberfly
ond wrestled in high school. Wrestling was definitely my favorite. | am
very compelitive, love playving gaomes, enjoy doncing crozy and o huge
Disney/Disneyland fan.

I was hired as a recruiter, something | knew nothing about. | thrived In it
and enjoyed every second. Almost hwo years later, | came to a point
that | didn't think things at my current company were belng done the
wiay they should. | realized the lives we were changing by recruiting.
Before, it seemed like any sales job. It hit me ke a ton of bricks it was so
much more. | walked out with no plan. | just knew | wanted to do better,
more quality waork. My boss al the fime was going to fix the situation and
reach out o me by Tuesday end of the day. | woke up Wednesday
morming, no phone call. | was at a crossroad and decided | had nothing
fo lose. | started Techees a couple of hours laber. By noon on Wednes-
day, my old boss called with a solufion. | tald him il was too late and here
I am. Techewss furns 9 this June,

Can you describe your journey lo success?

It's baean a loeng road but if seams o have passed with a blink of an aye.
| have made a ton of mistakes. Some financial, somea amployea hires,
managenal and have bean ovarwhealmed almosl the entire ime. Whean
| say overwhelmed, | don't mean that as a bad thing. | was never frained
or prepared for my journay. Everything | do, | do with my gul and my
inshincts. It | misslep, | gat back on frack as fast as | can and don™t worry
about the mess | made. B5% of the time | have been increditly happy
wilh how Techaeas has furned oul, Most of the ime | make decisions ight-
ning spead. There have bean a couple thal teok me too long and thase
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“When vou do dreat work. especialle within an industry
that has an awful reputation. It seems to be fairlv easv to

stand out.”

are the ones fhot toke up that 155, | love whaot | do
and I'm 52 lucky to be sumounded by the people |
hove in ploce, The joumey to success s more fun
thon chaollenging. | think it's oll about how yvou ook
at. You create your positive ond everything will go
your way, just somefimes you might hove to infer-
vene with some hard work,

When did you start?
| started recruiting when | was 22 years, in 2007,

Did you ever imagineg you woluld become this suc-
cessful?

| abhways knew I'd be succassful. | abvays assumed |'d
be rich and famous, | don't know if thal's just some-
thing all kids think, Either way, | didn't only think i, |
balievead it, | think thal’s how things haoppen. You
nead o believe you can, and then you will,

What are you curmently doing te maintain/grow your
business?

| make sure | abwedys Ao qualty work, That's how you
gy your business in recruihing, | have hired and up
to 8 people. | think that's a perfect size. We collabo-
rate weall and thera's no voice that's 1ost.

In the last year, | hove been asked a few fimes to
train in-howse recruiters of clients | already work with,
| have olways known thot recruiters os a whole,
aren't trained well. That's why Techees always had
the upper hond. | very much believe in the funda-
mentals. My colleagues, Emily Stelick, Ben Markowitz
and |, all decided ths wos hoppening foo offen, It
wos good money ond greol exposure for ws,
However, we didn't have encugh fime fo do wholt
we [ove; and that's recruiting. We decided to make
owr froining occessible to the maosses and change an
industry for the better. In about Pwo weeks, our 3-hour
e-course will be availobie for the World.

What social media plalforms do you usually use to
increase your brand's awareneass?

Recenily | have been using Twitter, Instagram, and
Facebook to get The Millionoire Recriiter name
oul there. Thal's where we're fealwing the
g-coursa, the baak | wrale, articles I'm featured in,
and other fun fhings.

What form of marketing has worked well for youwr
business throughout the years?

Again, we hoven't done any marketing, | know
with The Millicnaire Recruiter we will start that s00n
With getting my name cut there as The Millionaire
Recruiter, that will surely get Techees name oul
there as well, Techeaes is the foundation The Million-
aire Recruiter was built on,

What hove you |eaomed in the process of
becoming wealthy that others can learn from?

I wish | lived somewhere in between the Brionna af
24 and the Brianna now, al 33. Each year | make
more money, therefore, each year | spend mone
and more money. | do have 2 kids now so | Blame
them. | wish | taved like | didn't have money, |
know many people in my lile that on paper.
doawn't do as wall financially, Yet, I'm sure fthey
have a lot more monay saved. Tha problam is, I've
always been a spender, Even whan | dida't have
monay 1o spand. 50 now that | have money 10
cpand, somatimas | don't make the bast choices,
Howevear, | do balave n “hiving™, You anly gat anea
iry. 50 you might as weall go for i, You can't take
yOUr manay with you, My adwvice is, don't ive like
you're broke, but don't live like you're rich,

If you could go back in a time machine to the fime
when you were first making o name for yourself,
what advice would you give yourseli?

If | could go bock in fime, | would hove branched
outl and mode my naome known earlier on. | would
hawve met with more and more clients in person
ond gone to meeiup groups. | was either shy, lozy
or both, | never lked technology. even those it's
fhe industry | work in. Or | should say, | don't lke
social media. Yet, soclal media is so powerful and
| should have token odvantoge of it o long time
ogo. Metworking is crucial, and | wish | would hove
fold myself that yvears ago.

What is the best advice you have ever been
given?

My stepdad has had his own business for 30 vears
now. He always says, "Whaot's the worst thing thatl
can happen® You can alway: make mora
moneay”.

Whal advice would you give to a newbie Entrepre-
neur setling up their first business?

Just da it! Don't let any of your fears get in the way
of your succass, Channal that fear into the drive
you need to gét things done. Set your dreams/-
goals right away. Pick five things you want to
accomplish this vear and have laser focus. Write
fhem down daily, put them on a post-it for you to
see often. Repeat your life goal in your head over
and over again. If's all about making sure you
yourself, believe in what you're trying fo accom-
plish. Never ever worry about making a mistoke
and failing. You will make many. Just make sure
you leaomn and never make the some mistoke
twice. Lost but perhops the most imporfant, Moke
sure you  celebrote ond  ocknowledge  your
accomplshments. f you don't celebrate the
highs, you won't know what a low is.
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THINGS TO CONSIDER WHEN STARTING A NEW BUSINESS

Starting your own busingss B never easy, it fokes lime,
mioney, effort and most of all = peseverance! If you are cur-
rently considering starfing up vour own business, here's the
top 5 things you need to look info before loking ihe big
leap.

1. Pul fogether a business plan

The sad fact s thal most businesses don't actually moke it
past the firsl yeor because they have poor cash planning.
inadequate morket research and maost of all, they don’
have a proper business plan, The very first thing you should
do before starting a busingss i craate a business plan. Thal
business plan should highliaht wherg you want to be in ihe
next 5-10 years and should also highlight your goals as well
as provide details on how you will achieve these goals.
Mobody else has to sea it Ihis is your own parsonal guide on
how you will grow your business,

2. Will you be providing a product or service?

Of course, if vou're planning to start a business you should
dready know i you will be offering o senvice or sefing o
product to the consumer. Most budding entreprenewrs stard
a business bosed on thelr knowledge and experfise on o
specific indusiry sector, others storf o business bosed on
something they've always been passionote obout ond
some start o business becouse they can see a 'hole’ in the
miarket which they want to infiltrate. Keep in mind that once
yvou've decided on what business you'll be starfing you then
have to delermine what would make your business differ-
ents Wil you be offering a cheaper product or a faster
serviced What would make youw product o service betfer
than the competifion? What's unique about your business
that others would pay atlenfion?

3. What will be your business structure?

There are actually a number of choices to choose from
when it comes to business struchure, the most common ones
though are scle fraoder, partnership and limited company,
The typical choice by most people b the sole frader business
struchwe becouse it's the structure with the least hassle, In
saying fhat though, this business structure con actuolly
affect your personol security, [f you're wondering what the
best choice is, well here's g bref descrplion on the 3
business sfructures: As o sole frader you coamy oll the risk —
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which means that if something goes wWiong in your busingss
then you are personally kable for all the costs. If vou are
thinking of entering a parneship streciure with a bunch of
friends, keap in mind that things could all change at some
point due o the demand in the business and i could
prossitsly ruin your iendshi, Mow if you ane thinking of setling
up a limited company, yes you may lesen your individual
liability. however, it's not cheap fo maintain a limited
company siruciure because you'd hove 10 pay a yearly
govemment fee — and this will be tough on you espeacially if
you won't be making any money yel in the next 3 years, If
you are serously thinking of sefting up a company for the
first time, it's probably best to oblain professional advice
from either a solicitor or accountant so that they can
explain the risks and costs involved.,

4, What will you name your business?

Finding o name may sound like the easiest part in the
process = but think ogainl Some componies foke years
before they can come up with a suitoble name for their
business. Think about it this way. the nome of your business
will be its brand for life, whalever name you cormne up with is
what you'll be working with for the duration of the business.
Here are some questions you shoubd ask yourself: Does the
nome suit the product or service you are offerng? s the
noame arginal? Con you frademarnk the nrame? ks the name
availatle online? I's always good practice to register the
nome of your business to the Fair Traoding office straight
away fo make sure that no one ebe has the exact some
business nome s what you have,

5. How are you going to market the new business?

Marketing is o crucial port of any business, withoul proper
marketing your business is of good as dead. The big
question B, what approoch will you take to reach your
specific larget market? Do you need o lock inte mogaoazine
ads, bilboords, social media or maybe direct mail to reoch
your target market? Your marketing approoach will of course
depend on whot your product or serice is, it's basicolly frial
and emor at the start. Just tgke the plunge and stort your
moarketing efforts and whichever one works for vour busingss
is whot you should stick on. If you don't know where fo star
it moy be o good idea fo find ocut what you're competifion
is doing, you can always do the same thing bt just give it o
bit of o twist to make it more fovourable for your business,
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Home Loan
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We help create the vision for vou
to make vour dreams come true!

zalth through Property Investment

Join the Millionaires Alliance Club and learn Winning Strategies!
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