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OPENING REMARKS

What actualy scores vau?

Think about it I'm not talking about bugs. horror movies,
or snakes and lizards - I'm talking about your life in
general. Take your pick: |osing your job and changing fo
a diffsrent coreer. admitting to yourself that you wasted
another year ot your lite. losing money on a project you
thought was o winner. making o bod decision that can
couse you a lot of money or putting all your eggs in one
basket but eventually realising you made o huge mistake

Lets tace it ot some point in our lves we ve al gotten
stuck in a rut and placed limits on ourselves ond on what
we can accomplish, Now belore you succumb to your
tears and fail mizerably, the best advice | can give you is
to actually make the decision to feel the fear and do it
anyway - at the end of the day you will always build trust
n yourself and magnify your self-belief. And when you
truly belisve in yourself, arything becames possible.

Vonessa Hernondez
Editor-in-chiet
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How to achieve your goals in life
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refocus on your goals
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Winners in Property Investment are People with Vision.

VICKY CHEW
0449 551 234

ALBIE PRIAS
0402 533 587

PENNY PERFECTO
0419 471 455

JOSIE MUSA
DORIS PONFERRADA 0401%3& 438 ADELE KELLY
0449 551 234 GERRY MUSA JR 0433 45 D49
0450 002 395
EDNA WACHER LOURDES CATAP JANE RAMPISELA
0410 128 127 0410 432 178 0424 120 005

We help create the vision for vou
lo make vour dreams come truel!

2alth through Property Investment

Join the Millionaires Alliance Club and learn Winning Stratedies!
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HOW TO START A NEW

SLIICSS

WITH VERY LITTLE OR NO MONEY
\\ | “What if you don’t have the financial resources to start a

\ new business? Do you just give up on your dreams? The

\‘__ answer is no. You can still open that business that you've
| always wanted even without money.”

i
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“You may ask ynurse{f the fn[[nwing questions. What are my
strengths? What are my skills? Are these skills usable by other
peop le? How can 1 create a business out nf these skills?”

Lets face it one of the most cruciol steps In starfing o business is finding the copital,

some pecple use fheir savings in the bank to start thelr dreom bokery, Others bomow from o bank or other finoncial institutions that
extend q loan to finally begin the automotive shop or store they've imagined all their ives, But whichever business you want to
do, it clways begins with hoving encugh money to start it with

But what if you gon't have the financial resources fo start the business? Do you just give up on your dreams? The answer [s no, Youl
con still open that business thot you've olwaoys wanted even without monay,

| bet you have alot of guestions, | bet you're puzzed as hell on how to make that hoppen.
How? Well, the answer to this very frivial singée-word guestion is simple — You, Yes, you.

| don't mean you join the mafio or become a prostitute to get the money you need. What | mean i that you use your copabiities,
your talents and your sirengths o3 the meons to starf thet business you've been dreaming of,

A business thrives becouse one puts not just money but oo his heart and soul into it, But how do you make [t work when money
i5 out of the equation? You copitalize on your gssets,

You may ok yoursedf the fallowing questions, Whaot are my strengths2 What are my skils2 Are these skills usable by other peopie?
How' can | create o business out of these skills?

If the cnswer to all these questions is a yes, then you got yourself capifal for your business.

| kenow this woman who has o great volce and has amozing social skills. She started with a few hosting stints for family celebrations.
3he |later fried occepting hosting events for her church which honed her skills, It then gove way fo hosting speciol events for other
church members where she was paid for,

Becouse she did greotf in those evenis, she was refemed o friends of her Cients and i offen invited o weddings and company
parties, She become 50 in demand that she would sometimes need 1o take time off her regulor job to occommodaote themi

Her confinued success has now led her to seriously consider leaving her current job and start events coprdinating business with
the money she eamed from her hosfing engagements,

You too can do the some. Find out what you're good gt and bank an it, Don't be g loser ond sfick around on g 24/7 job you hate,
If you're great af cooking, try working os an assistant chef ond then, later on, open your own restaurant, If you've got the possion
fior dancing, vou can give dance closses for people In your community and moybe open your own dance studio,

If you think vou don't have ony, then develop one, Leom something new, and use it to moke your ife better,

According to Sophie Kinsella in her bestsalling bock 'Shopoholic Tokes Monhottan', “There’s no keck In business, There's anly drive,
determination, and more drive."

And that's frue. Money s o roodblock not o deod end fo the business. You can reroute your business plans ond stl get to where
you want your life to be - which i abetier.

MOMNEY CENTRAL 9
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“Videos earn the highest engagement rate,

despite making up only 3% of the content.”

Are you looking for o much eosier and cheoper way to
promote your business than print odsg Well, look no further
than Focebook, With 132 billon doily active users,
Focebook s guite clearly the most widely used socikal media
plotform,

If you're looking ot adverfising on Focebook, here are 10
awesorme advertising technigues that are guoranteed fo
skyrocket your sodes.

1. Keep your posts between 50 - 150 charoclers

Less is indeed best when It comes fo character count on
Facebock, Buzzsumo confimns thot posts with 30 characters
o |ess receive the most interoctions. Furthermore, the
number of inferactions grodually gefs lesser s more
characters are odded, so fry not to get too camed away,

2, Post something between 10 p.m. and midnight

If you're an online morketer, you would know by now that
fiming is essentiol fo get more oudience engogement.
According fo Buzzsumo, the best fime to octudlly post sorme
thing is between 10 pum. and midnight.

Why so late you moy aske

‘Well, becouse there should still be encuegh people who are
shill-active on Focebook during these fimes and vou have
lewer people posting content which means it's less compet
ifive,

3. Sel Up A/B Tests

For the newbies out there, vou're probobly wondering whort
Qi ASE Test 58 wWel, in o nutshelll s an abbreviation for
Facebook Ads Splif Test,

Asplit test refers to o moarketing sirategy where two
elernents of o markefing compaoign are tested agoinst ecch
other fri:- analyze which element can deliver the best resulf.

Split testing can be used in o number of markefing fools such
as emails, landing pages, blog posts as well o: Focebook
Az,

A good split test can result in relloble data thot'l help
convert your ads info actual sales so it's only smarf to run
o splif test first before you start splurging an obscene
armount of money on o Facebook ad campaign that

can't deliver results in the leng run.
4, Use audience Insights to laser-locus on your audience

The "Audience Insights” feature in Focebook con assst you
in getting a rather detailed look at your audience so that
you can engoge them more towards your posks.

You can oclually get information on their gender, age
lifestyle and even job title so why not use this feature when
it's totally free cnyway??

5. You need to incorporote video into your marketing
strategy

According to Wordstream, "videos eam fthe highest
engagemen! rate, despite making up only 3% of the
content.

They ako discovered that "Focebook gefs over 8 billion
average dally video views."

The Interesting thing about this dala s thot video accounts
for only 3% of all cantent on Focebook.

Therefore, why not post o number of high-guality video
conlen! foengoge your customers?

4. Embed Focebook videos rather than YouTube videos

Socidl media anolytics provider Quintly  apparently
analyzed 6.2 milon posts by 167,000 Facebook profiles and
eventually discovered fthat Facebook native videos
received a 1055.41% higher average share rate than
Youtube videos.

This massive difference should be enough fo persuade any
enfreprengur to focus on Facebook videos instead of
YouTube videos for maximum engagement,

7. Ensure you have a CTA butten on your Focebook ads

According o Brandwafch “The averoge adverising
click-through rate on Facebook s 0.9% " but then “odding a
CTA button con Bff your click-through rate by 2.85 timeas.”

Therelore, Vs guite obvious that CIA [Call To Action)
buttons are a MUST if you want your ad to be successiul, This
guide from Focebook on how to create a CTA butfon
should come in handy.

MOMEY CENTRAL 13
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“With a whopping 213 billion monthly
active users - whatever your business gna[
is whether it's traffic, brand exposure or
lead generation, Facebook should a[ways

be at the top of your list.”

8. Try creafing "Focebook Groups" to strengthen your brand

One powerlul rescurce g number of businesses ore nol taking
odvaniage of is "Facebook Groups,”

Basicdglly, it's crealting a particular group based on a specific topic
of interast thot revolveas around your spacific industry.

Creating Focebook groups 5 a big help to your brand because it
connacts you to your audience on a maorg persanal level and you
can get valuable insight from cther like-minded Individuals,

2. Zero in on Your Competiters” Fans

M youw're just g small business frying to compete with the big compa-
nigs then the best way bo zero in on thair market is to large! their
oclual fans.

I wou target your compalitors’ Focebook fans then you can hope-
fully steal away some of their customers.

It you want fo targel your competitors' fans whan you crealte o
Facebook ad, just go to Faocebook Saved Audience and under the
Intarests categaory, enter the names of competing brands, s the
best way to create g marketing oudience with people who are
already familiar with your product,

10. Promote Limited-time Offers

It wou woant to win more customers then you need to create o sense
ol urgency.

Bottamline: If you give people too much Hime o maoke up their
minds. then they're most probably going to postpone making o
decision obout vour produc! so their excitement will disappear.
Howewver, if you prasant them with a limited time offer, your prospec-
five customer might gel woried obout missing cut on an amazing
offer from you.

Takeaway

There will always be a newer and coaler social media platform that
people would consider as the “next big thing.

Bud with @ whopping 2.13 billon monthly acfive users - whalever
vour businegss goal is whether it's troffic, brand exposure or leod
generation, Facebook should always be af the top of your fist,
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3 OF THE MOST_ COMMOINSRIEESEIN S

HY MOSESS
SUSINESSES

FAIL WITHIN 10 YEARS

While most people would like to gladly work for
themselves so that they can control their own
their own time, not everyone has the will nor the
patience to follow through with it though.

Let’s foce it starfing your new business 15 never eosy becouse you're investing hime. money and resources on d
‘hunch’, In o nutshel, you're investing in something that moy or moy not actually work oot in the end.

‘While most people would like to glodly work for themsahves so that they con control theair own time. not everyons has
the will nor the pofience fo follow through with it though, Studies show that on overoge it octually fakes around five
years for ary new business just to break even, Basically, you're mare likely fo see any profits on your new venture after
five years hove passad which of course sounds ike a really long fme for any budding enfreprensurl -

OF coursa, this 5 not always the case becouse a lot of entrepreneurs da recp profits almost immediately atter they put
up a new business — especially those entreprensurs that provide service rather thon o product. But typically. you are
supposed 1o be looking at 2-5 yeors befora you can start seeing any real profifs. so you really need potfience if you
weont your business to shok araund.

How if you're a budding enfrepreneur who i interasted in starting o new venture, then here ore three cruciol mistakes
most people maoke that you should be aware of;

1. People don't do their homewark ‘
The maost significant recson most people fail is thot they don't do their homework:,
The moment they come up with o good idea they want fo get things going immediately without encugh ressarch or

background work on this idea which of course 5 a huge mistake! A good ideo for o new business is o good start. but
it & imperative that you do your homework though.

18 MOMEY CEMTRAL MOMEY CEMTRAL 17
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“There is no possible way any new
business can succeed without proper
research and backdround work. Keep in
mind that Rome wasn’t built in a day: it
takes time and persecverance for anv
business to grow.”

You shouwld be asking yourself gueshions such as: Who's your target
markef? Why would people buy your stuffé What mokes your
business unique?® How will you market your new business? What sort
of copital and resources would you need to gef things going? How
will you make the business grow?

There i no possible way any new business can succeed without
proper research and background work, Eeep in mind that Rome
wasn't built in o doy: it tokes time and perseverance for any
business fo grow, Just moke sure you do your homework properly so
that when hiccups start to show, you're maore than ready to tockle
it head onl

2, People are afraid to take a risk

It's quite simple really, no risk — no reward, The higher the risk — the
higher the reward!

But in saying fhot though, keep in mind that you need fo take
“calculoted risks", Make sure you won't get stuck at g point where
you howve zero dollors in vour bank account because you have
invested everything in the new business, Remeamber, it may take g
while before you start seeing any profits from the new venlure, what
if it tokes years and years before you start seeing any profits? What
then?? Are you going to live on wvirtually nothing until the new
business "potentially” starts making any real money?

Don’t be ofroid fo take any risks, but in saying thot, just make sure
they are calculated,

3, People don't network

Your business will never succeed if you don't know how to nehwaork
and connect with others,

Start mingling with people who ore ocluglly successful in their
businesses and learn from their experiences. Stort going fo functions
and avenis and start connecting with potenfial sponsors and inves-
tors within vour field, Networking is one of the crifical components in
any new business, the more you netwaork, the bigger your dotobass
gefs ondthe more people you attract to your business.

I's simple really; you have to priortize building relofionships rother
than making money because if you focus on building relafionships -
first, then moneay will eventually follow,

Bl
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POWER PLAYER: INTRODUCING RODNEY

FOSTEel

Rodney s the CEQ of a multimilicn-dollar wine company MoneyCeniral magazing recently caught up with Rodnhey 1o
krcrawr s "Ec Wina" - he's olso a farmous cast member of discuss his joumeay and here's whal want down:

the hit TV show "Momying Milions” which airs on The Liletime

Network. What are you currently doing to maintain/grow your business?

The idea for Edelheiss Wine came about while he was on a Due to the pandemic, Covid-19 protocos, and mandates, our
vocation i 5t Moritz, Switzerand alter altending an it team has developed varows social medio campaigns fo
caled Polo Snow Cup ce. Belore he traveled to Switzer- heighten our onling presence uliizing oll platfcrms. We are
land, a colleague previously mentioned to him that he should participating in virtual wine avents, zoom interviews lor Edelhe-
try o certain wina in Switzadand that they typically semve warm ist Wine, sponsaring celebrily's event sam, and premating
the brand an Lifetime’s Marr s ) seres. We
eventually 5 of wi ako executed aralaunch, rebranding our entire product Ene |
wis called a "Mulled Win Rodrney has never lastad warm Signature Red, Sparling, 'White, rklirng Rose” and Riesling)
wing bealore uniil his first visit to Switzerdond so he wasn't suve and aur website, v.edalhe SSONT.
how he initiclty felt about if,
What social media plafforms do you usually wse to increase
Mulled Wine didn'l realy impress Rodney initially, but after the your brand's awareness?
sacond and fthird fime he tie : en something
clicked. He fall In love with tha wine ¢ ‘hen he started We use Instagram, Facebook, Twitter, we are aboul fo start
k to bring Mulled Wine into tha US soil. He also using Tik Tok, and 5 hat. One of the main ways we i
a but using better ingradients as brand awarenass is by word of mouth.

What s your experience with pald adverfising, like PPC or
# ) i sponsored content campaigns? Does it work?
_# Rodney met in Swifzerdand suggested the name "Edalhelss” - |t

wias supposed to be a twist to the white flower that grows in the Cur axparence with paid advertising has been a pleasant

Alps of Switzerand and which is called "Edétweiss.” Thot
contact introduced Rodney to his brother in law v

: What is your main tactic when it comes to making more people
ally became Rodnay's business partner. aware of your brand?

3 His new business portner sent Rodney a lamily recipe to

' recreate the wine gccording to his taste. After much experi- 1 social media, In-store
mentation, dney's mothar's suagestion ol adding some c and ofter intimate axpar-
peach brandy ho the mix took the wine to another level - |t ences. We ara abw g ideas to promote the brand.
bacame a Fortitied Wine which many people can enjo We stand oul becouse we hava immersed oursebves info
raom temparature in o wine giass but then you can akso heal mainsiream media, maintaining a high-quality product, and
up like a mulled wine and eve make Sangrias with it remoining culburally-driven,
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"WE STAND OUT
BECAUSE WE
HAVE IMMERSED
OURSELVES
INTO
MAINSTREAM
MEDIA.”

-

What form of markefing has worked well lor your business
throughout the years?

marketing that worked for BEdelhess throwghout the yeors s cgain
social medio, publications, tshirts, hoodies, and simply educat:
ing people about wine and about the Edelhelss brand, speciii-
cally,

What is the toughest decision you had to make in the last few
manths?

The toughest decision | had to make within tne kst yeor waos
deciding to buy my business partner out of Edetheiss Wine,. Our
goacls and drives were not the same. We no longer shared the
same  Keok and possion to dhive the brond forward,

FEATLIRE

What money mistakes hove you made along the way that
others can learn frem (or something you'd do differentiy)?

One ol tha monay misiakes | madsa growing Edelheaiss 15 not
using FadEx, UPS. or any Alr Freight Yo ship a large shipment of
Edelheiss Wine. | mean not to ship 20 cases or more. [F's just
oo axpansive.

What new business would you love to start?

Thaugh | am in the process o starting my awn Hamp Yodka
and other Infused beverages, expanding inte food pairing
apparfuritias with my current brand, | am alto prapanng o
Iaunch my production firrm o produce my ewn documeantio-
riasiraally shows for fefavision and olse my own Luxury
Lifestyle brand.

If you could go back in a time machine to the fime when you
were just getting started, what would you do differentiy?

I | could go back in ime whan | starfed Edelhaiss Wine, |
would just not listen o people whe would make decisions
when It comas fo when | have o pay lor servicas. A lol of
decisions | mads in the pas! were learning lessons and soma
failuras, but that's how you grow from those mistaokes.

What is the best advice you have ever been given?

The Bast advice | was given was o do your own rasaarch. This
allows us o be educoated aboul our approachas and
ventures, but also saves us so much time and moneay.

What advice would you give o a newbie Entrepreneur setting
up their first business?

Do your ressarch an whal s i tha! you are gaing fo do or
cradte. If they are going to creafe a product ook into whera
the funds will coma from if you don’t have a pot of gold fo pull
funas frarm

MOMEY CEMTRAL 23
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INTRODUCING HOLL

With aver 1.2 milion subscribers on YouTube ond mony videos with 54 million views,
fitness expert, founder of Pink Dragon, and new mom, Holly Dalke, has not only wsed
exercise ond wellness to goin her infamous "Holly Dolke abs,” but she has fronsforrmed
the lives of her millions of followers oround the world physicolly, mentally and emotion-
olly. Awakening everyone's inner dragon theough her fitness program PINK DRAGON,
Haolly implements three key principles around the nght nutrition, daily movement, and
hoving o strong mindset. She teaches members how to evolve their view of exercie
from dreading it to loving it, In o sociol medio woarld cotered to foxic diet culture, Hodly
helps her community respect food as fuel rather than o chore. Her méssion is o reignite
people's confidence in themselves, love the body they live in, and build ecch other
up to achieve their drecms.

Hally's three key principles create the basis of every progrom and product she offers
such as o 3-Doy Detox, 30-Day Meal Plan, and her e-book Sweet Treals. She believes
that the maost imporiont part for pecple duning their health and fitness jowney s fo
recognize ther starting point. She created a short guiz that leods visitors to specific
recommendations bosed on their circumstances and goals they want fo ochieve,

Growing up in Kent County, England, Holly found her possion for fitness while attend-
ing college. As a fashion markefing major, she spent her doys sitfing of o desk -
studying, completing assignmenfs,

hoving hitile to no exercise and her eating habits were far from healthy. Affer not
getting the resuits she desired from a standard gym setting, she took her heaith and
fitness info her own hands and own home [as many of us have this yeor, foo) she
starfed a YouTube channel = which was on-trend In the UK, [especially in food and
fitness) ond began her home waorkout videos. Being an introvert, working out from the
comfort of her home was the best space and she never expeched to goin the follow-
ing she was building. In mid-2019, her channel took off in o woy she never expected
with splkes In views and subscribers recognizing her for her flot stomoch abs and
incioor walking in ploce videos.

white pregnaont, Holly continued her workout routine videos on YouTube but with o
few modifications. Thinking ohead, she created several videos that were posted
{pre-bump] so that her viewers could poricipate in o 30-doy home workout
challenge. On September 28th, 2020, she welcomed a baby gifl info the world, A
force fo be reckoned with, Holly is alrecdy planning her 2021 releases including a
highlight anticipated line of products and app.

MoneyCenfral Magozine recently cought up with Holly to discuss her journey in the
industry and here’s what went down;

Can you lell us more about yoursell? How did you gel starfed In the industry?
I'm from the UK, but | now live in Liskbon, Portugol, | recently became a fist-fime
mother, to o little baby g, called Eva, who is cumently 4 weeks ald, I'm known for my

YouTube channed, which | starfed consistently working on 2 veaors ago, thot focuses on
home workouts wsing bodyweight only exercises.

28 MOMNEY CEMNTHAL




I gat info finess when | wos ot university g few yeors bock
becouse of low self-confidence in myself, | felt like | hod no fime
to exercise and was just glued to my desk, eating junk food all
the time 1o cope with the siress of exoms and essays.

I neticed a yearinte uni, | couldn’t fit inta my clothes like | used to
and | begon to feel pretty low about myself, 3o, | decided to do
something about it ot Chrstmos, ond begon walking. then
jegging, then running, ond then expermenting with different
methods, | began to see changes ond see o huge improvement
in my confidence! And that is how my fitness journey begonl

How did you develop an interest in fitness and what drove you o
pursue that passion ento sociol media?

Oine day, when | come back home from the University, | reglized
how much weight I've put on and how much my confidence
has really dropped, When | could afford to, | decided to join the
aym, and | even hod g 1 on 1 session with o pescnal tnainer,
Unfortunately. | ended up even bigger thon when | starfed
becouse every exercise the troiner mode me do, involved
weights, | decided to guit the gym ond start looking for the
answers by myself, | went through fitness forums, joined all the
Facebook groups out there, recd all the nutrtion books | could
get my hands on. After g lot of gl and emar, | found what
worked for me and my body and that’s when | fell in love with
fitness. | developed d workout progrom for myself — ane that
actually worked using my body weight, After seeing the effect it
had on my fiends and family who were struggling with weight
and staying cansistent with their workouts, | knew | hod to share it
with a3 many people a5 possible, That 5 when | started my
YouTube channel,

What do you like most about belng an influencer?

I love inspinng people to feel better about themselves, to be
healthier, look better, ond be more successful in whotever they
put their minds into. | love seeing them grow and chonge. The
feeling | get after seeing them fall back in love with their body
melts my heort. Being an influencer is not o one-way sireet, |
legrn so much from my followers every day, | absolutely love my
community of strong women who ore there to help each other
o]

In what way has soclal media changed your life?

It has enabled me to start my business, Without social media, I'm
not sure | would be where | om, becouse YouTube enabled me
to show my workowt method and gain trust in jeining me in my
Erograrms,

What are some of the difficulfies of being In the industry?

People expect you fo be perfect and It's almost ke they don't
s2e you o5 @ human of fimes. When | got pregnant, | had to shift
my content completely, which was really chollenging ond now

FERTLURE

that | am in the postpartum stage, there B pressure fo “bounce
back" quickly, but also crificim if | bounce back too quickly os it
is nof relatoble.

How does your thought process differ when creafing content for
instagram versus content for YouTube?

I think they ore very different - YouTubbe is my core focus and o
place where you cannat hide - it's row, which | lavel! Instagram
i fun and creative. but it's not a frue reflection of my personality,

On YouTube, | share the big picture. Whether that's o workout,
whot | eat in o day, or a si-down video, On instogram, | share
snippets of my life. daily activities that help me to be more
successful, organized; etc. People who really want fo get fo
know me are following me on YouTube,

il someone |5 going lo make your life Infe a mavie, whe wauld
play yeu?

Ah, that is o hord guestion fo answer | think | am guite down to
earth and guiet, 0 | would probably go with someone like
Amanda Sevfried.

What are your lulure plans? Inslde your career or out of It

Eight now, my plans for my coreer ore 1o continue fo grow my
business as much os possible, through developing new products
ond waorkout programs. | reclly want to help os moany womean os
possible and now that | have Eva, | want to work extro hord to be
a successful businesswoman and o mom.

The ‘LIGHTNING FAST' Round:
Last good movie I've seen: The Genflemen,

Whal do you consider beautiful and why? Confidence. There s
nothing more beautiful than someone being confident in ther
own skin as they project o certain glow that is infectious.

Whal haven't you done yel that you wish you could? | hoven't
been to Japan yet = I'm hoping maybe in 2021 or 2022 | can.

Complete this sentence: “If | had no fear, I'd..." Start o charlfy o
do semething with the eldery, but | do nat know where to start or
know exacily whot to do.

Whal is the one “flaw” you wouldn'l change aboul yourself? My
nose, | broke it yeors ago, and it alwoys bothered me. But now |
see it as o part of me and | wouldn't change it,
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MEET ONE OF THE FOUNDERS OF HIPPY FEET: SAM

HARPLER

Sam Harper i ane of the founders of Hippy Feet — a sock and apparel company an a mission (o provide jobs to homelass youth,
Som kaunched Hippy Feeat in 2014 alongside co-founder, Michaeal Mader, Since its lounch. the company has been able to provide
transitional jobs 1o over 120 young people affected by homelessnass while producing o of its products in the United States using
eco-fandly matenals, Previously, Horper hos held leadearship positions ocross g number of fechnology ammonizations,

mMoneyCeniral Magozine recently caught up with Sam to discuss his joumey as one of the lounders of Hippy Feet and here's who!
want down:!

Could you please tell our readers a brief background about yourself and how you starfed your business?

| gat my star in the world of cause-diven brands gz o college student when a friend fram hegh school started a hat company a | /
called "Love Your Mekon™, | helped oul with the company in any way | could as if was first starting oul and it ended up growing ‘ i
aquickly, By my junior year of college, wea were ganearaling 7 figures in revenue ond | held o seatl an the board of directors. More
than anything, it was a grect leoming expernence. After graduating with o business degree from 51, Jehn's University, | came
together with my co-founder. Michasl Mader. 4 months Ialer we launched Hippy Feet - a sock company on a mission to help the
homeless, To date, we've bean able to create employment opportunifies for over 120 young people affected by homelesnass,

-

Al E T T T

‘What are you cumrentty doing o maintain/grow your business?

We're in g really exciling phase of growth s o buginess, We've gotten past some of the fedious basics thal you have o deal with
in your first couple of years of business, and we'ra sharting to build on that strong foundation, Simply, we're frying 1o get our Brand
in front of o8 moany eyes as we can, We want o shore Hippy Feel™s stary and mission with as many peocple as passible,

B
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What social media platforms do you usually wse to increase your brand's awareness?

=
L 4

-
-

We try to be active across Facebook, Instagram. Twitter, and Pinterest. Pald ods on Instagram and Facebook are our
miost effective way of ralsing awareness though.

~
-
—

What i your main factic when it comes to making more people aware of your brand and engaging your customers?
How did your business stand out? i

A

-
-
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We chways go back o why we exist a2 a basiness, The world may not need anothes sock company, but the world [

neads Hippy Feet, The homeless community needs Hippy Feet, We exist to be o support system and provide '
opportunifies for peopie who may nothave it ouside of our business. There are young people who ans no [onger
nomeless becowse of Hippy Feet. Sharng the stores of the people we help Is the best way for us 1o stand out,
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FEATURE

“Id love to start something in the food

industry someday, A shift in the way we eal

is crucial to helping people live longer and
healthier.”

What form of morkefing hos worked well for your business
throuvghout the yeors?

beh

What s the toughest decision you hod to make in the last few
manths?

N bronded s
ried ond businesse

What money mistokes have you mode olong the way that
others can learn from (or something you'd do differently)?

We've chw 3 ful with mione

pursued fi
and a litt

ratiner than
g an opportunity
What new business would you love fo start?
| don't have ane sp ideq. but I'd love to stort
food aond agric :
erms work in order to protect the plonet and fight climate
chiar ae

If you covld go bock in a fime machine to the fime when you
were just getiing storted, what would you do differently?

i to be more patient, G things
e thoin might woni

Whal advice would you give to a newbie Entrepreneur seffing
up thelr first business?
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BFSTEPS TO
@ACHIE\/ING

AT QNS

SRS

Instead Df sitting around dayd}‘eammg, why don’t
you stand up, dust your pants and ac’ma“y do
something about it? The [ﬂnger you sit there day-
dreaming about possibiﬁﬁes the harder it is to
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Think about what’s going to motivat

journey to success and then look at tk

Once you've pinned down your mot

that'll serve as a res

or experience failu

Al

#.m willing to -l:h whatever f fakes to be successful?

Let's foce It most of us dream of being successful in ouwr
chasen figlds but for o majarnty of us that's pretty much it = just
dreaming about being successful ond not coing anything
about it,

How do you expect to be successful i you're not even
prepared to foke any actionoble steps fo achieving your

goal?

Instecd of sitting oround doydreaming, why don't you stand
up, dust your ponts and actually do something about it? The
lenger you st there doydreaming oboul possibiliies the
harger it is fo stond up and moke something of yourself,

Sowhere should you start?

Here's a five-step process to creating on effective acfion plon
that should push your drive for success 1o onother level,

Discover your motivation

Before you decide to come up with some octionable steps fo
help you achieve your goals, first vou need to ask yourself
what's your motivation?

Do you want to be famous? Do you want to be fch beyond
your wikdest dreams? Do you want to be successful 5o you
can provide for your familyg

Think about whot's going to mofivate you on this joumey fo
success and then look of the big plcture, Once you've pinned
down your maofivator, then thot'l serve s a reminder
whenever you fesl lozy of experence failure

Devise your plan

Once you've dscovered your main motivator, it's time o
octualy it down and devise a plan. To da this, you need fo
ask yourself four guestions;

What do | really want fo do with my [ife2 What's the actual
reascn behind my goaol? Am | willng to do whatever it fakes fo
achieve my goal? What steps can | take to achieve my goal?

Shart your journey

Mew inat you've created an action plan, it's fime to put your
plon into action, You need to really manoge your time effec
fively If you want fo be successful in your chosen field. You
need o figure out what sort of research you need to toke on
for you 1o 'be successful, fix your schedule to make sure that
younove o balonce between daing the research and taking
minl steps fowards achieving your goal ond phase out
intemuptions or steer clear of things that con hinder your

4 pragress. If yiou really want to achleve your godals, yvou need fo

surround yourself with things and people that will help you
achieve them.

FEATURE

Stickeng fo your action plan may just be the hardest step in
working fowards achieving your dreams, but once you've
found a woy to sfick to the plan and remain motivated = |
guarantees that you'll fesi that yvou ore finally on youwr way to
becoming successful.

Track your progress

Having an oction plan without a way o measure how much
you are odvancing towaords your moin gool will mmost
definitely leave a big hole in your jourmney 1o sSUCCess.

You need fo figure out o way to meosure whether or nof
you're progressing at all. Unless you con find o way 1o trock
YOUr progress, you won't really know if you're on the right
path.

Keep in mind thot if you're doing the best you possibly can
already = don't think thot yvou should be doing a lot more. This
type of mentality can bum you out. Just do the veny best you
can dand make sure you're fracking your progress, ds long os
you're consistent and working s hard os you possibly can,
that should be enocugh,

Don't be discouraged by lfallure

If you're not failing ot all then, that means you're not working
hard enough, IF ot some point in your jourmey you're exper
encing failure; keep in mind that this is normal. Everyone
expenences failure even the best of the best, Former
president Robert F. Kennedy once said: "Onty those who
dare to foll greatly can ever achieve greatty.”

Successtul TV host Ellen DeGeneres akso soid: "It's failure that
gives yvou the proper perspecfive on success.” She was even
gquoted saving “When you foke risks you leam that there will
be times when you succeed, and there will be fimes when
yous foll, and both are equally important.”

Don't be thot person who decides to quit when the battle
has just storfed, I vou stumble upon o readblock just stick to
your main motivator ond focus on your action plan ogain,
Rernember that foilure B merely a stepping stone 1o success.

Take time out to enjoy your journay

Once you've got your motivation and oction plan in place
and you're finally on your journey to success, foke fime out 1o
enjoy the jourmey on o constont basis, Moke sure Thot yvou
celebrate even the smallest successes. Go shopping for o
nice outfit or get a full body mossage and relax = enfoying
the jowrney is equally os important os doing the joumey ftself
because these are the moments that one daoy you'll look
back on and cherish,

In cancluslon

Success & nof for everyone becouse not everyone is willlng to
do whatever it takes to make it happen.

Once you've determined whot you want in life, you'ne 1008
motivated, and you're willing fo do whotever it fokes to be
successiul = then it's only a matter of fime that your deearms
become a reality.

Some people Just e to dreom big ond not do ﬂnrﬂi'g;
about it; some people like to procrostinate woy 10 ]
and eventually end up in a rut, while some ore dedicole
redlly pushing aheod in Bfe and making o difference in
‘wiorid,

Which one are you?
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FOCUS ON YOU

R GOALS

As an enfreprenslur you are going <o run into rejection, its Inevitable. You might fum in o proposal that gets denied or try to sall yvour
services. and get denied. Bther way, it's Imparfant to remember your goals and keep pushing fowaords them. Don't let o simple no stop
you from ochieving your goak. Some of the most successful people have been denied multiple times before reaching their spotiight. Just
kaep that in mind on thigJoumey of enfrepreneursip,

Never foke it personclly. Most rejections ore based on the wellbeing of the other company, If you get refected it's simply because they
dan't think it's a good fit: Fseeteecouse you suck and your company sucks. It's literglly just business. Let business be business. and don't
toke it to your heart, Don't let it offect your mictivation, or ability to manket yoursetf,

Tou showld use rejection os a fool 1o figure out what your next step is or even how you could present yourself better nexttime. Take it as a
leaming oppoarfunity and figure out whot needs fo change In arder to lond that next deal. Your goaol s to be successful and grow your
company, so Use rejection as a tool to guide you in o better direction. Just becouse one person denled you doesn’t mean there's nof
womeona else out there-thot has been looking for someone just like you. -

Mever be afraid of rejection. Rejection is part of the growth process, and without it, you wouldn't know where ta begin, or even where you
shaould go next. You should never fear being denied becouse a denialis all itis. It doesn't affect you neégatively to be rejected. If anything,
you and the permson that denied you are the only ones that are even owane of the rejection. You don't have fo showcase how marny
rejections it fook unfil you succeeded. Just remember thot eoch rejection leads to another passible deal. Don't hesitate to put yourself ouf
there in feor of being rejected. Just live for the moment and if you get depied then-thot's all thot has happened & vou gof denied. You
are still an entrepreneur ond you ore still striving. ] L ani

Another thing s don't give your hopes up to soon. Just keep In mind that rejection i inevitable, and It's bound o happen to you ot some
paint while venturing as an entrepreneur. Stop hesitafing to put yourselfsut there, because, in the end, itwill be nething But beneficiol,
You can't land deals, withaut putting yourself out there. Regardless of rejection, you are still on entreprenaur and vou still need to get your
services out there. You con't wait around and expect something to come fo you becouse that is not realishic. Like | soid, rejection is bound
tohappen on your journey, just-don't Iﬁf it-stop you from marketing your semvices of company Use |t as o tool to succeed. "

|
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SALUBRE

ENTERTAINMEN

e NETWORK e

Salubre Entertainment Metwork is an entertainment
company that empowers young people to bring aware
ness fo the less fortunate Salubre Entertainment
Metwork net only celebrates the beauty of sach of its
beauty gqueens, but it also empowers them to help
others in need Established by Maryrose Salubre of
Salubre Madels International, our projects and publi
cations aim to raise funds for o variety of worthy
causes, chiel of which is to help Bunga Mational High

School (BMNH] in Leyte, the Philippines rebuild.
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